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The speed and certainty of traditional auctions appeal to buyers as well as
sellers because the sale is binding and the buyer leaves the auction knowing
their purchase is secure. However, the pressure to exchange contracts and
pay a 10% deposit on the fall of the gavel means traditional auctions can

be less attractive to those with related sales and mortgages. The Network E
process removes that pressure and eliminates the delays and uncertainty
associated with private treaty transactions allowing all buyers to take part.

At the close of a Network E transaction an Exclusivity Agreement is formed
granting the buyer time to carry out surveys and secure their mortgage
finance before finally exchanging contracts and during this period the seller
undertakes not to sell to anyone else. At the close of the transaction the
winning buyer pays a Reservation Deposit equivalent to 1% of the purchase
price (subject to a minimum £3500) for the agreement and as part payment
for the property. The seller has a serious buyer who is committed to the
transaction and the buyer knows their purchase is secure.

www.networkauctions.co.uk
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€-PROCESS

Read the online terms and conditions, you must agree
to these terms and provide details of your credit/debit card when
you register to make an offer.

View the property. The sellers’ solicitor will supply a legal pack
prior to auction, you should read this and take professional advice
from a solicitor or legal advisor prior to making an offer.

If you are buying with a mortgage begin the arrangement process now.

Having registered you are now able to make an offer, buy it now or bid
depending on the method of sale chosen by the seller. You will be notified
of bidding activity by email and if outbid you can increase your bid.

All purchases are secured by an Exclusivity Agreement.

The winning buyer pays the Reservation Deposit, equivalent
to 1% of the purchase price (minimum £3,500).

The exclusivity period begins. You can now focus on arranging any
necessary surveys and finance with the security of knowing that the seller
will not consider other offers during the exclusivity period.

We liaise with you, your solicitor and the seller’s solicitor
during the exclusivity period to see the transaction through to
exchange of contracts and completion.
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E auctions@networkauctions.co.uk
T 020 7871 0420
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